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B/ 7AQDONRYF=ISTFHFAVIBIHT—EVELATFELW?
— RENSHOEREF 1Y T OMEKEICEZ ZHE —

=H

BHEHIED > b T ¥ A v OBEMMICE B L 7 BENTIE 3 i FES 0 Bl Bl 5 o< o &
—VFEA VL, BEOIERENE Y DY S # RS, WHEICX b2 ) T4 OHHE
KR D 2T, XILBEBHEROZ TR, LaL, #0113, HENEMED S
BRI RHE O A S B EGHIIC 5 2 2 WERIERL T 5, Kifiix, BE (RO vs.
/7 0) I Ko THE 3 2 RERBIOBHMES, HBEICXL D2 7 1 OFHEKIE
CEDEIREEEEZ 200D T ERERT B, 72, e (it vs. HEE) B
X OHHE (B vs. fK0) 28, MAFICL 32 ) 71 OHBKIEC LD X 5 e 5 1
ZOMPL VD T EICONT ORI 2, FROME, WM HEM (vs. 84 <H 2
L&, 2E 0SSy r—UpE s 7 u (vs. ARO) O5A, £, B (vs. EHG)
OEG, WHEFICXZE2) 74 OHMEKEZEE WS LRI NI,

*—7—F
{n, hT—~—r A vy, BB, W&y =, W

. &I

Pilditch (1961) 28 T¥EbH ¥t —n 2= (TheSilent Salesman) | & FKHL 7= & 5 i,
Bty 7=, BEPHEHICRING P E I 2R EATIEEREFZO—DOTH 5,
HEEOBMOEES MY, RO E RS AHEL LT, 8oty 7y —JItio 6, XE,
BLOATA L R EOEBNRT VA vERELED 2 L AE¥IF 512 (Phillips, 1997;
Rundh, 2016), %< DRHUBERZMAEDLEL L THELETHF A vOlEME 2, &
TR —TTAVIEREEED S D, % OWFIC X o THIEE 1T ¥ 7= (e.g., Phillips,
1997; Scott, 1994; Henderson et al., 2004), LA L, ¥4, I=<=VXLDWHITEERIC,
HEE Xy 7r =it LT, 7 vERID R L R EA TS (Casper, 2019),
EEiT, KTFHFE A — 7 — oA SHIIRIL, 20144E9 e L TR ¥ FaaL
— M DR T =V, R=VaR—ZADER LI N ADREDAL T2 LB DR
FOHMAREE Ny =T FAL v ERWCEEEE o7z,

DXk, BTNy =V FHAL VTN T RBLOEE D ICIER B R, BT

1
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Y=V FHA v OB HEETHNCS 2 3BT O W TRET L =4I Ton et al.
(2024) BT oD, Ho 1L, HRMOEM ARGy 7=V T A v, WRHoIFRE
s A7 S RIS 2, HEZTICX2/FICHT 22 ) 74 OHMEKELRED S C
LC, WIAERE (LT WTP : WillingnesstoPay) g0 3 w5 2 RHLE, CC
TOTFHA v OWHMELE L 13, Pieters etal. (2010) 23218 L 2 HEMME O ERICB T 3,
7V bR, ATV FORBAME, ATV s OMENE, A7V 22 b OFHM
X, A7V x 7 P OEEDOIENHE, BLXOF TV 27 F OREDOAHAINEIC X o THUE X
NBEEMNEEEOBER O L TH B, O OMFEIL, WEAy F—VBIVOT¥A v
DEMMEICE T 2MRERECIELEZE VI HILB0T, EHICHERTHoEEW
53 CHA5, LoLasd, b, Pietersetal. (2010) 2342IE L2 ERICH T 2 HE
MDD 5~ OMERTH 2, &, FiE, BIUPT vy VAR Lo TRES NI
FIFHS DM S BLEEHITIC 5 2 2 W EABR LTV 3

Z T, K, WEGHFEOEMEOREERO > bo@micEHL, BE(£/ 71 vs.
BEA) I K o THUNE SN 2 RO BN, HEEICL S €2 Y 7 1 BRI
EDXI BB EEZX 200D T EERERT D, £, WERE X CIHER, HEEIC
k2274 DHBEKEICLEDX RFEELGEZ 2000 ZLICOVTHIRGTT 5,
Z9FT52LICkoTC, BNy =, AT7—~—T T4V, B2 T4 ICBET
DR RELAIEZEL L HH, A2, Z LT, HEHFICL-oTraY T4 PEHRINS
BHICBWT, WhAkZBEONy r— YR 00 v ) EFNHREICNT 2582
5,

Il. EfEXmL e a—

1. RENEREDOER

Pietersetal. (2010) 1%, FEMEHM~—7 T 4 v 7HBICE 2 2B ICO VT
fELERBEON TR o2 FRE LT, BHIOERPEIKRTH 722 L BLUE
B RIEHEREZ DN T o722 LRI L, SUENEMEZ, 794 v oM
EHENFH O D, — o OB OBERICKIL 7z, —HitBWT, 794 v ol
MML I, ATV VOB, ATV =2 FOLRBAE, ATV FoMERE, £V
7 POFME, A7V 27 P OREOIENTE, BLUA TV 27 ORLEOABANMIC X
STHREINS, y7IcEVT, RENRHMOEMLEL 1, &, HE, sIfzy Vil
ERAFRIC X > CRIES N, SENFHOEM XL, BRO 7T -2 FROKE Xk o THl
ETE DL, — BT, BifRO 7 — 2 KRIL, WEROY 4 X LfRIGEIC X > THE B (cf.
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WAEt=F <=4 HP) %20, 77 7 —WGQOTHE /7 7 nlifg kv, SHENE—OEM
HpiEv, ZLC, o1, THA v OEMEEEF OILE ~DEESLEEICIEORE 2
52577, HRNFIEOEMIESHEED 77 v F~DFEEPILEEREICADEEL
Hzslns ez R_HLE,

2. BRANy 5= THA  OBRBEEIREFMIC SR ITE

Pleyers (2024) 1%, Pietersetal. (2010) DERICE D W72%y 7=V FH 4 v D MM
KHEHL, 74 ve®&KE o BFEEHRE LT, BT VDT ¥ A v OB 8L,
FHICIEOREE 52 5w e B RML T,

ZD—J7C, Tonetal (2024) 1%, ®E oy 7 —V 7 A v OBHEMES, SR FHIIC &
DE LR G52 2R AR L 2. HEE R, LIELE, B8Ry r— Y O E TR
LLT, NEYICBET 2H#ME1TS 280> Tk Y (e.g., Madzharov & Block, 2010),
BHRBLIG Sy 7= T4 1T, HEECERSES S TELN TV B & v ) HEll %
fTbd22LT, HEHFCLZE2) T4 OMAEKERKD, Zhwx, WIP{E® 3 &\»
IDTHDE, 2 TO Y T 4 &, WFHOREN RS DBIEREMBITIC X > THRE
NTOARVEHEINIBEDOZ L THY, Yol 742K &, BRI, ®Ecam
WRRIFRE Vo EARBN TR AV OEERSS VI L EERT 5,

3. BMENYF—=JICB I3 E0ERVHPRETFEICSX ZHE

3~ —r T4 VBV THEEATERTH 5, AEMRMICHNE 2 LT, B EH
Arftbtk & ZHML T & 2720 ¢, [OCBIEICHEL S 2, FREICH T 2 85I+ 5 8
FCbHER G525 LM TES L) (Singh, 2006),

iy, @, HE, BLURE0=2o0BhoMARIC Lo TET 2 (IR, 2021), &
HIZHOWRIC X 2 i OE s, BHEIIEOMEIC X 2 D2 X, BEIL O OME L
PEIERRL, BEAEVIEERIGEL, MW EBIGESE, BEASE VI EEER TR
1ZEFAEDIC S (R, 2021), £/, ERIESTEEBIED I B, 7 7 —H30i -
W - BT TR EbAbE 2 ERBTH DKL, £/ 7 0 ZWEDO L E FoMEEG
<5 (R, 2021),

B3~ —r T4 v RIS X BRI L 2R IZEBE { fEE T 5, Marozzo et al.
(2020) 1%, BFICERL, BiSy r—Jicflibnz HARABOEEB LSO W Lz, %
DOFER, BENRRMHOGE, N—Yah lAREBRI 00y 7 -3, HEHIC
FERAMTHAZBEREVIHNRELE X, thoto Ny 77— LX) WIP BEnE wI Tt %

3
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R L7z, Maietal. (2016) (%, BHEEICHB L, BHERE WSy 7 — 2%, HEF B
PHERBL BN VI HIRE G X 5720, HEHPERNTH 2 LAIR I N2 23, HE? S
WL TREICAMBBEDLVIT K RY, B LIOFHEAMET T2 wH 22 i
Hi L 7z, Mead and Richerson (2018) (&, HEICEHL, v 7 — Y OEEAREIZ LHLE,
PEFRN TRV EHAEI NS L2 RHL 72, e TREOE W EIL, HEE (Gorn et
al., 1997) *H#E (Arker, 1997) %52 T2, Hu Y —DFEOET b F v 7 AR5
EPKD Ny 7=V IO N Z 3% L, [iEeh oty 7 — VIR & v ) iRk
2, PEARXZMEI 3 L v, g (2007) 13, ~vr—Y Folit@akicERL, H
KDy 5 —JIC BT, BB D oy 7 — D13~ L IR AE S &, IS
WHEWI ZEERIMLE,

1. {R&t1=rE

1 Ny r—IFHAVICE T2 RENFROEREIFRSTEIC SR ILE

-2 fic s WCBBIL 72 2 3, Tonetal (2024) (%, JHEES O HMARBT <y 7 —
CTFAL VR, BEOIEREMS DD & R HEH X ¢, HBELZICL 2RI TA e
T4 OMEAERZED L LT, WIPZE®DZL W ZERRMLE, LALLM,
5%, FI-1EicEs T L 72 Pietersetal. (2010) 234208 L 72 T & O HLH I EHEM: D H
KEED S bDOTFHFA v OBEMIEICOREH LTH D, HIELHRE O B 235 5 37 1
L2 2B RBRL T3, Tonetal (2024) %, HEED Sy 7 — 2 O O NEY)
OHEMZAT 5 ICBRL T, Bflize Ny r =T A vix, NEY OV S 2 HEll s ¢, HWEH
k22l 74 OMEKELRED S L FIRL 72, Z 95 ThHE, TENFHL OB K
WHAICBLTH, HEBEICXAv2) 74 DHIEKELZFED L LEZLNETHS S, £
Jrmeid, WEDOAREZ L OMEMTH S, 2 LT, HHNFEOEME X, BHifoT—4
BEORZICEL->TRE Y, MG THEE/) 7DD, AROTHEH T —ICLT,
HEMREMOBHEIMEN L VW5 5, LERoT, £/ 71 (vs. AFEG) OBy s
— VPR OIEREN L DV S RIS, HEFICL28BICHTrv2) 740
HMHEKEERD DL EEZONIZTHL I, ULOEmL Y, ROWFHEIRIET 5,
WFil &/ 7nollioy r—Y ol GREOEE Ny r—Jiclb L <, HEE R

T 22 ) 74 ORITAKERE,

2. BREBEAVERR/ NSy F— VTV U PREFMEICER HRE
BU-3 Hich TSR Lz BY, BEKBDR Gy 7=V, HEEICELALEZ

4
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M X, I ZED 5 & v (M, 2016), L7208 T, BRIy 7 —JiF,

HEEICHGOIERENRG OV S 2S¢, HEEFICLIHMIHT 282 74

DHIFKELZFG DD LHFEXS2THS5, ULDiHL Y, XOEHERIET 2,

Rt 2 BBy 7 —YDRH, GOy 7= It LT, HEE ORI
NI 2ol T4 OMEKETE,

3. WRNy =S TFHA VORELGRETHEICER 2 HE
BI-3 filcBWTERLZLEY, HENE Ny 7 — U, HEE RIS 85
PRV EVIAIRES 25 L) (Maietal, 2016), L7A->T, HED®H XL, HEE
WG OIERER D OV S 2S¢, WEFTICL2H/MINT I8 74 OHE
KR ED B LHERIBTHA S, LEoiEmL Y, RO EZRIET 5,
IKEE 3 HEDRWEE Yy 7 — Y OF A, HEOKGERIF <y 7 — it L ¢, HEF
BRI LTRIET 22 ) 7 41380,

V.28
1. ERITDFEE

BIFICHE W TIRB L ARG O R YR 72 T 5720, EHNOD 21 i~67 KOBL
190 A CEE4EN 41.0 5%) ZRRIC, WHEICRZEORFB DNy 7 — OEiREIRT L,
WP LTHET 22 Y 74 0@ 2HET 2 EBE1T> 7.

RFOEBICE T, MEETITT 2 LB, 3 -2 Uik Td 57, Kbl
DOFEERBIL, RDOZOTH D, H—I, BRMEEFMMNEZEET 2 LICLoT, Ko
FEHNEEL, BB X UEEHOBMIC LT 20 ThH 2, B IC, T/ /B
GBorbood, FLLIBRHEETHONTWIRFETHINLTH D,

T/, RSB CTHEFICHR L 228E o8y 7 — Y OMlifRIE, RO X ) IERL 72, &
—IT, AREOEG Sy r =2k, HEodrrkHviz, Hak v, Rino L
TH2I—7 N b ko8BGS y r =Y LT, —RINICAHVLNTHE2HBTH S0
bThd, B, £/ 7uoBlil Ny r—vid, A Barfviz, =i, Hiaofl
oSy r =Pk, BEosEHWE, Hic, EEORG Sy S -V, Bo=FHETH
%, fith, Ht, BXOROERVZ, SRIC, HESECIG Sy 7 — 2%, HEIE
HETH D, KaDhEH iz, FANIK, HEMUCEE Y 7 —Uix, BENE GG~
v 7= VI L CTHNIICHE 0K, HaohzH\Wi, &b, AROORE Ny F—
Y, HEoBg oty 5=, 5 XOHEMEWEG Sy 7 — D —Th o, LT, T

5
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RTOBE Sy 7 — Y DOHEfRIL, Pietersetal. (2010) OFH A4 v OBMMEOERESHEIC
EHMBEER L 72, TYA v OB PREL 55, A—DT7 ¥4 v Thot, Eik
CHGZZELG Sy 7 — P il s L RO 7T -2 BAROKE I, B 1 RENLT03
HgDLBY) THolz,

B—1 FROERICAWEHR/N Sy - OE KR

€/s03—-4)L b wHEeEa-sLt BEGVNI—IL b
F—RARE:28MB  F—XAE:6IMB T —XAE:67MB

&

BREHK €/ 7 0k wHE e REK
F-ZARISMB T 2AE:1MB T 4HE:14MB

2. EROFHE

KiOEROTHEE L, ROL BV THoTz, £F, HEHIIHL T, HROOHT <y
=y (o Gosy r— | AEMECET SNy =), 2 70 0#lFoSy -,
BEHEORG Ny 7 —, BLUCHERE B y 7 — Y OFIUREHD 5 Mo 2
— 7 b B X OEHKD Sy &7 — ¥ DI % BlE R ITHR L 7z,

KIZ, Tonetal (2024) AHWAREZHEML T, HEESHET 2 W OIFREMIK
5307 R E L7z, HE I, WO EREWES 0% 2 1cBT 25HE (2=0.879,
CR=0.886, AVE=0.723) 1cx{L T, I1: &Y TRELRV] FXU [9: REHTIEE
2] ZUEETZ98HY v h— P RECTEE S G2, Bk, Tcoficix , Shawv
FEMEIL2EERTuAawn e B | (BHELETAME : 0.842), [Coflficik , %<0
JFEMESREEAD IR TRV ERS | (0.957), LU Mot , %< ok o
EbNTw2 LS | GEIZIEE, 0.738) &5 3HBICHE X &7, kLT, <
o 3HAEICHN T 2EELZFEEL, B —oZie LTl o7z,

t%2ic, Tonetal (2024) HWZZREAXMHHAL C, HEAEFICL2HHCHTIe2Y
T4 OHIBRKERHE Uiz, Wb, WAICNT 2 v 2 ) 7 1 MK BT 2HA
(@=0.897, CR=0.884, AVE=0.720) IcifL T, M1: &< YT EdbA ] LU T9:
KEYMCIIEZ | #imed298Y v h— PRECEEFE L, BEMcE, [coflf
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AR & S ) (BEHEL IR T AT & 2 0.875), [ 2 BT AR 72 CiliskTw 2 &
5 1(0.921), & L 0T 2 o8 B2 4T 13 fth D B THRIR S T v & 185 1(0.789)
L) 3IHHICEE X ¢z, AL T, cho 3HEBINT 2 &2 L, #
—DERL LTI o7,

V. 9

1. k&t 1 ICBT 2 2R

AREAOHEFE Ay r—vb, £/ /7n0BB Ny r—vo, gEFEoa -1 LU
BRI T 282 ) 7 4 DHEAKLEDETICOWT, WED LW (BRIEZIT - 72, % DR,
/) 708y r— VI T A2 Y T4 OMEKE (=20 b B X O
M=6.748, SD=1.050, ¥ X ¥ M=6.311, SD=1.517) i3, AR QOHGF Y 7r—Iixtd
YY) 74 OEIEAE (M=6.126, SD=1.549, 3 XU M=5.459, SD=1.612) X &k
WTHB I EMNRBENE (=-2.23, p<0.05, FXU, =-2.58, p<0.05), Mz<T, HF
RS B IERERI RSy DV 75 S OHEM D ENFNR ARG T 2720, 77— PRI v 7T 2
bOEARE 5,000) RITo7ER, I—AP0OT su0sSy r =, BT 3
IEAREK Sy DY X oM EN LT, €2V T4 OMBEKEZED S Z ARSI NE
(RIEERh £ 0.250, CI:0.055, 0.484, p<0.05), TNODFEREHT 22 &, KLl 13X
Fahzts5nwi5ThHs5,

2. RE 2 ICET 2R

HEO#IR Y =2 b, WHREORG Sy =T 0, WEE D3 — 74 b b X Rk
KT 22 )T 4 DHIBEAEDERICONT, MGEDR W tMEXRTTo 72, £ DFE, H
COBF ANy r—IIT T 5 €2 ) T 4 DRITKAEE (2 =20 b X UMLHEK : M=6.126,
SD=1.549, XU M=5.459, SD=1.612) ¥, oM v r—Jicn+svay 7
4 OHIBEAKE (M=5.281, SD=1.686, ¥ &1 M=4.333, SD=1.585) X hE/KiThsC
LR ENE (=238, p<0.05, B XU, =3.20, p<0.01), Nz <, LT 2IER
B 057 X DM OENN R E WG T 5720, 7—FA 7y 7T A (RS
5,000) %1T- 72458, WEGOE ) 70 Sy r—op, 88T 2 IERERIRS DD
HIOHERENLT, Ca )T 1 OHEKEERED S L ARME N (BHsE:0.251,
CI:0.006, 0.536, p<0.05, ¥ X IR 1 0.544, CI:0.271, 0.808, p<0.05), b
DEREHET AL L, K2 3HHINZLEETVIBTHL I,

7
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3. K&t 3 (CBAT 3 B RRER

HEAE WGy 7= b IHEMRGEG Sy 7=V 0, FEFEoa -V b B LT
EHAKICHT 2 €2 ) 7 4 DRBEAKHEDHEFICONWT, WIGDEV (REZITo 72, % Dk
B, FRICKLT, =270 F OPEMEGRIF Sy 7 —DIicid T2 €= ) 7 4 OHITKEE
(M=6.126, SD=1.549) i3, WHEBSE WGy 7= d 23 €= ) 7 4 OAIFKHEE
(M=5.473, SD=1.696) & D @E/k#ECTH 2 2 LR E Nz (£=2.04, p<0.05), F7, ft
BEARDBFEDME GBIy &7 — e T 5 €2 ) 7 4 ORIEKEE (M=5.459, SD=1.612)
B GBSy 5= T 5 2 Y T 4 OHITIKHEE (M=5.161, SD=1.683) Off
FERAHI A 572 (=092, p>0.1), LA EOFERIZ, RO X I ICERLIBZTHS I,
K ERIC B THC O NZHERE ISy 7 — P OHERO 7 — 2 FE &, PER
ROBGFy 7 — P OEIRO T — X2 FRIFF L, SRNRHBOEMERS L Ik 722,
F v A VEBIGERHEIC X o THERE TR S 2B, RN oMo luE R
—DOThH 5, HEPEL Ko AREAE V., ZhWx, HEROT —2FED O IXHIE T
b D0, HENEWELG Sy 75— OF58, HEMEWET Y 7= itk LT, HE
R DM EE Y, val) T4 OHMEKER KD ZLEZLNI B3 THS I,

Vi.b Y I
1. BHNERE EBNEE

Rafilx, BEEMIIEOSEIE L 7222 o 72, HEWRBOBAEEICER L, MEHICX 288
WE 22T 4 OMEKERED BH 72 7507i% L L7z, Tonetal (2024) 1%, #H#E
WEMED > b T¥ A4 vogirkicosBEHL, Bk Ny 77—V 794 v BIHEFIC
Y22 )74 OMBEKREEZRED D L TR, 2K LT, Ramid, SRR H
(vs. M) TH LGB, 2FVWE Sy r—UnE/ 2 u (vs. AYL) OHE, ZLT,
Hifn (vs. I OLA, MBEICLIE2) T4 OMEKEZED L L VI MRE D 7=
b L7z,

FMoMRBICES L, f¥E, va) T PEEINZHUEZIGET 2548, QEIE
DML 5 X OREEICERZIL S HERD 5, BERWICE, HEE 2RI RERD
X9 mIEARENES OBV RN L 2 BT 2ERAEMCAF V7 7THEEZRTES 585
&, MRy r =il T, £/ 70X U0HODOOERVCEETH B,

2. KHORR L SEDOWRE
KECTIE, RO X S RIRAESS 2, F—IC, BHAHEEICIZ2 2 7 4 OHITAKIEEIC

8
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523 WEREE L Do wI L THD, i, T AMEWEEEZ S 0T
eI N TV S0, 521, FREDGMICE T 2EEIERS Y 2 ) 7 1 DHITK
HICHZ BB EER L) A TRMEHRATRETH S5, B, KoL
T, =, Ny r—votitval T4 OMEKEOHEBFRORESEL L OCENMIRE R
I LB TERDP 5T LTHD, 5HIF, T—2 A+ LKA DOHERICONTD
FAET DL LB, TOMOENEREZE LD AT, KO %2TIRETH S I,

BT, AL, KO XD BIREE SHBOMEICHEL T b, K, AN PHPBM L
Wwo iz, HFERMANOMEZEL 5 o7, AGfilE, Tonetal (2024) DRI ZIEKT~
<, MO Ay =Y DRI R AbE 7228, FEREN B O 7% & OHER IR
D7 WAL 056, SENREMOEMLEL, va) 74 LIIREZATED 25
TEEZLND, ZTNWR, SHOWRICE VT, SENEROEMEMES, ML D
MIc T 2 HEEORRICE X 2B EBRIT o2 Ld, AERTHA D,

UED X A#EEZEL Cw2b00, K, /71 (vs. L) OBAB L UH
@ (vs. 8L O@ERVZSAOE Ay 7 —U8, HEEICLs v ) T4 DAIHEK
HEED L EVIFALAREZD O LI HicknT, 8y r—, #5—<—
FTIAVY, BXUCa) T4 KT AHRICKELRMNER DL LEZEFEVIBETHS

Do

5| X
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